773.528.5378 p
773.209.59/0¢

773.326.0698 f

Stacey.hanke@ 1stimpressionconsulting.com
www.staceyhanke.com

925 W. Montana St., Suite F
Chicago, IL 60614

Executive Consultant, Author & Speaker

Stacey is a featured author in the book titled Conversations On Success. She has partnered with
Jack Canfield, co-author of Chicken Soup for the Soul, and John Christensen, best-selling author of
Fish Philosophy. This collection of content-rich interviews is designed to encourage and motivate
people from all walks of life to reach their goals and aspirations.

Her focus is on providing suggestions to enhance communication skills through leadership,
presentations, sales performance, customer service and our personal lives. Her ideas and strategies
are recognized for their “winning” results and immediate benefits. She’ll show you how to build
confidence, credibility and stamina into your communication.

As a coach, she has provided personal feedback and customized instruction for over 4,000
individuals both nationally and internationally. Stacey’s focus is on changing behaviors. To ensure
immediate results, she concentrates on specific learning needs and provides real-world examples,
tips and techniques that you can apply to your everyday tasks. She will work closely with you so you
get more than what you bargained for: fresh ideas, stories, examples and a customized program that
meets your current needs and objectives.

Some of her repeat clients include

Coca-Cola Enterprises Deloitte

TransUnion Leo Burnett

Foley & Lardner, LLC United States Navy

Credit Union National Association = Federal Drug Administration
Hewitt Packard Meeting Planners International

As a popular and seasoned instructor on “Executive Presentation Skills” for MBA students at DePaul
University in Chicago, she formulated her own convincing approaches to speaking that captivate,
engage and connect—the same principles she’ll teach you. She also serves on the small business
panel for the USA Today.

Be aware: her energy, drive and passion for communication are contagious. She’ll lead you through
an experience that allows you to captivate, engage and connect with your listeners to get them to
“take action.” She does this by showing you how to speak so people WANT to listen.
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